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Value Contract General & Value Contract Material-Specific 

 

Introduction: 
In this blog, we will take a deep dive into Value Contract Types in SAP SD, covering their 

significance, configurations, and real-time business applications. 

In SAP Sales and Distribution (SD), contracts play a crucial role in long-term business 

agreements between a company and its customers. SAP SD offers different contract types, 
each catering to specific business needs which include: 

 

❖ Value Contract general 

❖ Value Contract material specific 

 

1. Value Contract General: 
• A Value Contract is a long-term agreement between a customer and a company for supplying 

goods of particular value within a specific validity period of time. 

• It is not specific to particular material and groups of materials are allowed. 

Business Scenario: Suppose Walmart commits to purchase 10,00,000 worth of goods from Apple 

in a year, Walmart can include all kinds of products like air pods, watches, tablets, phones and 

Mac book in the sales order, customer places sales order as much as the target value is 

referenced. The system does not allow sales orders to be created once the target value is 

referenced. 

Configuration Steps: 

i. Define Sales organization =HLSO, distribution channel =01, Division =01 

ii. Sales Document type = WK1 

Define sales document type in VOV8 and assign it to sales area using OVAZ 

iii. Item Category =WKN 

item category in VOV7 and do item category determination in VOV4 WKN = WK1+NORM 

iv. Scheduled lines = CN 

Define schedule lines in VOV6 and do schedule Line determination in VOV5 CN= WK1+ND 
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v. Create value contract using T-code VA41 
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In Value Contract Give any Dummy Material Manually to save contract or maintain in 
VOV7(WKN) to Pull Automatically into Value Contract as below. 

 

 
vi. Create sales order in VA01 with reference to Value Contract, followed by delivery and Billing 
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Here, we have a Referenced value of 79,949.40 out of 1,00,000 and still 20,050.1 Value is 

leftover to Create sales orders. 

Let’s Create Another Sales Order 
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Go to VA43 and click on Document flow Icon, To see how many sales orders created against this 

Value Contract and their status 

 
 

Below is the Document Flow: 
 

Go to VA43 to observe How much quantity is used out of Target value 

Here, we can Observe that Contract is Partially Referenced 
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Try Creating another Sales order, In the below screenshot Document value is exceeding Target 

Value. 

Here System is not letting to save sales order 

 

 

2. Value Contract Material Specific 
A Value Contract Material Specific is a long-term agreement between a customer and a company 

for supplying Particular goods of particular value within a specific validity period of time. It’s a 

value contract confined to specific material. 

 

Business Scenario: Walmart commits to purchasing 10,00,000 worth goods from HP such as HP 

ENVY X 360 for 5 lakhs & HP Pavilion for another 5lakhs in a year, customer places sales order 

as much as the target value of specific material is referenced. The system does not allow sales 

orders be created once the target value of a specific product is referenced. 

Configuration Steps: 

i. Let’s say, Sales organization =HLSO, distribution channel =01, Division =01 

ii. Sales Document type = WK2 

Define sales document type in VOV8 and assign it to sales area using OVAZ 

iii. Item Category =WKN 

Define item category in VOV7 and do item category determination in VOV4 WKN 
= WK2+NORM 
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iv. Scheduled lines = CN 

Define schedule lines in VOV6 and do schedule Line determination in VOV5 CN= 
WKN+ND 

v. Create value contract Material Specific using T-code VA41 
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vi. Create sales order in VA01 with reference to Contract, followed and delivery and 
Billing 

 

 
Now Click on Copy. 
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Here, I have Created a Sales order using 10 quantities of first line item worth 1,00,000 still one 

more Lakh allowed for item 10 & using 20 quantities of second line item worth 60,000 still 

2,40,000 value allowed for item 20. 

 

Again, Trying to Create sales order with Reference to contract 
 

 

 

 

Go to VA43 to observe How much Value of each product is referenced out of target value 
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Here, in the above screenshot we can Observe that Contract is Partially Referenced and there is 

still 1 lakh yet to be referenced for second line item which is 3369 , whereas for the first line 

item 3371 the target value and Value Released both are matched. 

 

Again, Trying to Create sales order with Reference to contract 
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Go to VA43 and click on Document flow Icon, to see how many sales orders were created 

against this Contract and their status 
 

we can Observe that Contract is fully Referenced, the system does not let sales order creation 

further. 

 
In the below scenario Document value is exceeding Target Value of Respective products, hence 
system is not letting to save sales order 
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After creating sales orders with reference to the contract, it is important to complete the end-to- 

end cycle by processing delivery and billing for each sales order. This ensures proper fulfillment, 

accounting, and revenue recognition. 

 

Stay tuned for the next part, where we’ll cover: 

)‘   Quantity Contracts – agreements based on quantities rather than values. 

ç· .·.'̂.·.̧ Scheduling Agreements – for recurring deliveries with date-specific commitments 
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